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Job Opportunities

Supp rtive ConCeptS For FamilieS, inC.
COMPASSIONATE. CARING. YOU.

$250-$1,000 
Sign-On Bonus

Training Provided 
Competitive  

Starting Salary

1-877-620-8892
an aFFiliate oF apiS management ServiCeS

Supportive Concepts for Families, Inc., located in Berks, Lehigh, Lebanon and 
Schuylkill Counties, is a rapidly growing provider of healthcare services for individuals 

with behavioral health and intellectual disability needs.   
We are currently seeking candidates for 

Direct 
Care 

Positions
 
Seeking staff to work with a variety of consumers with MH and IDD in 
a group home setting.  Responsibilities include: assisting individuals 
to achieve/exceed their personal goals; provide structure/emotional 
support; assist in resolving behavioral concerns; manage/dispense 
medication; complete detailed, accurate documentation as 
assigned; and transport individuals to/from medical appointments 
and recreation activities using agency vehicles.  Must communicate 
effectively with consumers and their families and other team 
members.  Cooking and light housekeeping may also be required.  
Must be dependable and meet all compliance requirements.  A 
variety of shifts are available immediately!

APPLY TODAY!
ONLINE: www.apismgt.org 

EOE M/F/D/V

Lawn Care
Services

15+   years    experience.
Grass  cutting.  Spring
clean-ups.  Shrubs
trimmed.   Beds  edged
and  mulched.  Fertiliza-
tion. Tree  trimming  and
removals.  Landscape
maintenance.  Landscape
installations.  Retaining
walls,  patios,  and  walk-
ways.  Loader/backhoe
services.   45'  Lift  ser-
vices.  Pond  installations
and  closures.  Seasoned
firewood  for  sale.  Most
major   credit  cards  ac-
cepted.  Tonyandjoesland
scaping.com     610-775-
5380.
30+ years experience. Affordable
lawn care. Free estimates. Grass
cutting,  trimming,  fertilizing,
planting,  brush  removal,  beds
edged/  mulched,  etc.  484-269-
9688.

Alex  Lawn  Care.  Spring
cleanups,  beds  edged  and
mulched,  shrubs  pruned,  grass
cutting,  planting,  brush  removal.
10% Senior  citizen  discount.  Ex-
perienced and fully insured. Free
estimates. 610-374-1600.

Motorcycles/ATV’s
Cycle insurance: Great rates. We
love  Harleys!  Notary  services.
Andy Farrara, 610-376-3723, 124
West Greenwich Street, Reading.

Automotive Audited
Coverage THE KEY TO THRIFTY BUYING

Automobiles &
Trucks
1990  Dodge  350,  4  wheel  drive
dump  truck.  Diesel.  Roughly
285,000  miles.  5  speed.  As  is.
$2,500 OBO. 610-678-1202.

Paying $100 to $500 for junk and
unwanted  vehicles.  Call  Desiree
610-790-7995.

Antique & Classic 
Automobiles
Wanted:  Classic  Cars,   sports
cars,  muscle  cars,  antique  cars,
exotic  cars,  collector  cars,  etc.
Foreign and American. Jeff Gast,
717-575-4561.

ANDY 
FARRARA

AUTO INSURANCE
No One Refused! Same Day Coverage! 
ACCIDENTS • DUI • SUSPENSIONS

HOMEOWNERS
Refused Coverage? Been Canceled? 
Rates Too High? Claims? Financial Prolems? 
Bankruptcy? Foreclosures?

FREE PHONE QUOTES!

610-376-3723
FRIENDLY SERVICE

124 W. GREENWICH ST., READING

Ask for
Paulette 
or Jim

by Jack Cantwell

According to a press 
release, the latest numbers 
surrounding coronavirus 
deaths in Berks County 
are astounding—3 out of 4 
deaths are residents of nurs-
ing homes. As the numbers 
climb higher each day, tran-
sitioning people out of nurs-
ing homes and into indepen-
dent living situations will 
save vulnerable lives.

During this crisis, the 
Nursing Home Transition 
(NHT) program at Abilities 
in Motion is more crucial 
to quality of life for people 
with disabilities than ever. 
The fight against COVID-
19 must include measures 
to safely transition people 
from the high-risk environ-
ment of the nursing home 
and into their own homes. 
Those without a recourse 
to safely exit the nursing 
home may become one of 
those staggering statistics 
surrounding COVID-19 
related deaths of nursing 
home residents.

While Abilities in 
Motion’s NHT program 
has experienced its own 
share of devastating losses, 
including some who were 
on the cusp of transitioning 
out of the nursing home, 
they are also celebrating 
significant successes. Since 

the onset of the COVID-
19, an incredible seven 
people with disabilities 
have been transitioned out 
of long-term care facilities 
and into independent living 
situations with all the sup-
ports and services needed 
for them to live indepen-
dent, self-determined lives. 
In 2019, AIM assisted with 
304 nursing home transi-
tions.

In addition to frontline 
efforts in NHT, Abilities in 
Motion continues its advo-
cacy work on behalf of 
people with disabilities at 
all levels of government, 
especially as it relates to the 
COVID-19 crisis.

Executive Director 
Stephanie Quigley gave the 
following statement: 

“Now more than ever, 
advocacy organizations like 
ours are vital in bringing 
awareness to the issues that 
face people with disabili-
ties. This includes telling 
our consumers’ stories to 
our federally elected offi-
cials who have failed to 
recognize the impact that 
COVID-19 has had on peo-
ple with disabilities. From 
the disparate distribution 
and rationing of PPE, to 
the fear of not being treated 
promptly for COVID-19 
due to having a disability, to 

Nursing Home Transition 
becomes more important

Executive Director Stephanie Quigley

the forgotten 
faces of those 
living in 
nursing facil-
ities, people 
with disabili-
ties are once 
again facing 
i n c r e a s e d 
m a r g i n a l -
ization and 
discrimina-
tion simply 
because of 
disability.  

It is iron-
ic that in 
the year 
2020 when 
A m e r i c a 
should be 
r e c o g n i z -
ing the 
30th Anniversary of the 
Americans With Disabilities 
Act, that it seems we as 
a nation have been rolled 
back 30 years to a time 
where there were no legal 
protections in place to pro-
vide basic civil rights to 
Americans who also happen 
to have disabilities.”   

Abilities in Motion is 
Berks County‘s Center for 
Independent Living.  We 
offer support services, edu-
cation, and advocacy for 
over 3,700 individuals with 
disabilities in over 30 coun-
ties in the state.  AIM’s 

purpose is reflected in the 
Rehabilitation Act, which 
states that “disability is a 
natural part of the human 
experience and in no way 
diminishes the right of indi-
viduals to live independent-
ly, enjoy self-determination, 
make choices, contribute to 
society, pursue meaningful 
careers, and enjoy full inclu-
sion and integration in the 
economic, political, social, 
cultural, and educational 
mainstream of American 
society.”

A few dollars put into car maintenance 
now, will help insure better overall per-

formance and vehicle longevity.

More and more people 
these days are working as 
freelancers instead of hold-
ing down full-time, 9-to-5 
jobs. If you’re considering 
going that route, remember 
this advice from the Digital 
Freelancer website:

• Have a contract for 
every project. Put down in 
writing what the project is, 
along with the deadlines, 
confidentiality agreements, 
payment, and other impor-
tant details. This protects 
both you and your client.

• Get a down payment. 
Before starting work, ask for 
a down payment. This helps 
with your expenses as you 
work on the job, and it tells 
you that the client is serious 
about your relationship.

• Don’t take every job. 
Be able to say no to a project 
if it’s something you’re not 
qualified to handle, if you’re 
too busy, if you’re not sure 
you’ll work well with the 
client—or for any other 
reasons that might result in 
your disappointing your cli-
ent. Better to let work go 

than alienate a customer.
• Highlight the work 

you want. Chances are you 
have a portfolio of com-
pleted projects. Don’t throw 
everything in there. Include 
the types of projects you 
want to work on—those 
you enjoy and those you 
can do an exceptional job 
with. Doing so helps clients 
decide whether you’re the 
right person for them.

• Be transparent. Tell 
clients exactly how your 
process works, step by step. 
This avoid surprises and dis-
agreements up front. Stay in 
close communication as you 
work so you’re both on the 
same page about progress 
and results.

• Know the numbers. 
Stay on top of things like 
revenue—the amount of 
money you need to make 
every month—along with 
marketing efforts like traf-
fic to your website site and 
conversion rates for those 
visits. This helps you fine-
tune your outreach to poten-
tial clients.

Follow freelance  
success with these tips


